
Branch Satellite Office #1040

Pre-Contract Agent
Guide[            ]



[       ] Table of 
Contents



3...............................................  Introduction

4............................................... Requirement Checklist

5-16........................................... Pre-Contract Modules

17.............................................. NASv Training

19.............................................. Continuing Education

21.............................................. Business Cards

2



Welcome to Bankers Life and Casualty Company - 
Laguna Hills Branch Office 1040!  This guide contains 
information which will facilitate the transition into 
the role of Insurance Sales Representative.  

In order to support career development while main-
taining Banker’s Compliance Standards, please use 
this guide to assist in the appointment process.

If you have any questions please see the Branch 
Office Administrator (BOA) or Unit Sales Manager 
(USM)  for clairifaction. 

Hello![       ]



[                              ]Requirement Checklist

Note: All training MUST be completed within thirty (30) days of receiving an agent number.

Provide BOA with Drivers License

Provide BOA with proof of CURRENT Auto Insur-
ance

Provide BOA with a copy of CA Department of Insur-
ance License

Read, sign, and return Attestation Page to BOA

Read, sign, and return Declaration Page to BOA

Read, sign, and return FSP Deduction Authorization 
to BOA

Complete Nomoreforms Pt. 1 6100agtapp

Complete Nomoreforms Pt. 2 6100agt

Complete All Pre-Contract Modules (details attached)

Meet with USM - Choose date/time to complete CNAS Course

Complete 8 Hour Long Term Care Course (details attached)

Complete 8 Hour Annuity Course (details attached)

Submit 8 Hour Course Certificates to BOA 

Order Business Cards Upon Receipt of Bankers E-mail account 
information

4



[                             ]Pre-contract Modules
Check the personal e-mail account provided to the BOA for 
an e-mail from Bankers Learning Network (BLN) and Virtual 
Coach.  These e-mails contain information that will grant 
access to the Pre-Contract Modules.

The Pre-Contract Modules are Bankers-specific courses de-
signed to educate new agents about products, policies, and 
procedures. 

ALL TRAINING MUST BE COMPLETE WITHIN 30 DAYS OF 
APPOINTMENT
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[                             ]Pre-contract Modules
REQUIRED TRAINING:

These courses must be completed by all agents in order to 
submit business.  

These courses should be complete within the FIRST TWO 
(2) WEEKS of Pre-Contract Agent Status.   
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[                             ]Pre-contract Modules
NEW AGENT SUCCESS TRAINING (NASv)

These courses are designed to supplement the live NAS 
training provided to all agents within 30 days of being con-
tracted.  

NASv Training MUST be complete within 45 days of becom-
ing contracted.  

*Credit for the NAS3010 Course & Agent Compliance Guide 
will be manually assigned by the BOA
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[                             ]Pre-contract Modules
APPLICATION SUBMISSION FOR ANNUITIES:

These courses must be complete before submittal of an an-
nuity application.
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[                             ]Pre-contract Modules
APPLICATION SUBMISSION FOR LONG TERM CARE:

These courses must be complete before submittal of a 
Long Term Care Application.

*Note that Course Short Term Care 560, 565-9700 is 
  OPTIONAL
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[                             ]Pre-contract Modules
MEDICAL AND PARTNER APPLICATIONS:

These courseS are required ONLY if you plan to sell any 
medical or partner (MA, PDP) applications.  

Please discuss these options with a Unit Sales Manager. 
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[                        ]NASV WORKSHOP

New Agent Success Training (NASv) is comprised of a one-
week workshop, weekly training sessions hosted at BSO 
1040, and online training courses.

The NASv Training helps to introduce the Bankers Sales Mod-
el and provide agents with knowledge and tools to be suc-
cessful in the field.  

Please see a Unit Sales Manager to plan a time and date to 
atttend NASv, and gather the required materials for training. 



NASv CLASSROOM TRAINING NASv “Virtual Clock” Training
Hosted at BSO 1040
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[                            ]Continuing Education

Bankers Life & WEBCE have partnered to provide a dis-
count on any state-specific Continuing Education Courses.  

WEBCE offers an “All Access Pass” for $36.95 to Bankers 
agents who need to take fulfill these state-required credits 
in order to sell certain Bankers products.

8 Hour Long Term Care & Annuity Certificates



STEP 1: Log into www.bankerslife.webce.com 

STEP 2: Click on Sign In 

STEP 3: First time users must create login in profile 
Note: For all future login profiles that you create regarding Bank-
ers and Insurance, it is helpful to use your bspn login information for 
all, which will eliminate forgetting access information to certain ac-
counts. 

STEP 4: Pay for your All Access pass for $36.95. (This pass will be good 
for an entire 12 month period and can be used to purchase as many 
course as you wish) 

STEP 5: Complete the CA-8hr Long Term Care course and print certifi-
cate 
Complete the CA-8hr Annuity course and print certificate

STEP 6: Give a copy of LTC and Annuity certificates to your BOA for 
processing

20



[                   ]      Business Cards

Business Cards MUST be ordered within TWO WEEKS of be-
ing contracted by Bankers Life & Casualty Company. 

Please Visit our Copy Room to pick up a business card order 
form and turn in the complete form to the Branch Office 
Adminstrator.
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